1 – Business Card
Hello I am Robert Temple. I have been asked to come here and speak to you today about my use of Irish genetics.

2 – Introduction
I am Farm Manager of Rumsden Farm. A small family run farm in Sussex. We have been using Irish genetics for nearly 10 years with great success.

3 – High Weald
Rumsden Farm is in East Sussex, the South East corner of England, about an hour south of London. We farm on heavy weald clay, on a small field set up, without using fertilisers, in a very natural system. We are surrounded by woodland and are lucky to have no footpaths on our land.

4 – Samurai
We have had the farm for 15 years, and in that period have achieved a fair bit of success. Our top bull to date was Rumsden Samurai, sold for 14,000gns in Perth, who has since gone on to breed well in his pedigree home. We regularly sell bulls in Perth and Carlisle, a 12 to 14 hours journey by lorry, but it is where the buyers are, so we have to make it. 

5 – Udimore / Crusader
I have been lucky to have regular customers visiting me on the farm and often achieve home sales in excess of £5,000. I love to sell cattle to new starters, and I am always happy to offer my advice and opinion.

6 – Showing 

Summer showing plays a big part in our farming enterprise. I look upon it as a shop window. It is a great way of promoting both my cattle and the Irish genetics that I offer. Likewise, in the winter, the fatstock shows are great fun, successful, and generate a good return from my commercial cattle. I regularly sell fat cattle at our local markets, Hailsham 10 miles away and Ashford 30 miles away. Hailsham is a small market in the centre of a traditional market town, whilst Ashford is a large purpose built mart on the edge of town, regularly selling 200 plus fat cattle per week. We also home kill to supply friends and neighbours with beef boxes. This is a great way to add value to your product.

7 – Smithfield
One of my biggest successes to date was winning the Kings Cup at Smithfield in 2002, for the best exhibitor bred beast in the Show. I was also Charolais champion, Purebred Champion and Reserve Steer Champion on the way. 

8 – Eat my Shorts
Unlike many Charolais breeders, I have been willing to consider the virtues of other breeds, and have had great fun and success in doing so. I believe that each breed should be bred to its strengths, and not all trying to become the same uniform beast. 

9 – Belgian Blue
In 2004 I had BB steer champion at Smithfield with Black Thunder, by Affute out of a Limousin cross cow.

10 – Angus
Also in 2004 I was AA champion with Cruz Missile, a Darlene Cruz son, who also went on to be Reserve for the Queens Cup for the Best native, and was part of the Angus Group of 4 that won the Duke of Norfolk Trophy, overturning the Limousin team for the first time in many years.

11 – Other Angus
I have also had other success at local Christmas Shows with Angus, Limousin, Charolais and others, including Reserve Piedmontese Champion at the National Primestock Show.

12 – Irish Bred Cattle
SO WHAT IS THE SECRET OF MY SUCCESS?

I think a lot is to do with my Irish bred cattle. They are all naturally easily fleshed beasties. Take these four. They are all off Irish females. The bottom right picture shows one of this year's stars was Utterly Butterly, another Angus cross, out of an EPI cow.

13 – Irish Imported Cattle
Over the years I have regularly imported Irish cattle, and now act as the UK agent for most of the AI companies in Southern Ireland. Touch wood I have never encountered any problems with importing from the Emerald Isle. 

14 – Irish Bullock
I have also imported one or two bullocks with great success. I find them to be just what the market is looking for.

15 – Naturally fleshed females
SO WHAT IS SO GOOD ABOUT THEM?

All these cattle are so naturally fleshed. The Irish breed cattle with an ability to thrive off grass, and respond to feeding when given to them, and their temperament is exceptional.

16 – 3 Bums
They also have a uniformity of type, giving me a product that my customers will come back for time and again. And a quality that I feel is second to none. 

17 – New
SO WHERE DID I START?

I first came across Doonally New, or CF52 as he is known over here, in 2000, when in Northern Ireland viewing a friend’s pedigree Charolais herd, where I saw one of his first calves. A few months later we visited the AI station at Sligo, and were very impressed with what they had to offer. We first imported a few straws of semen for ourselves, and then a few friends asked if we could bring some in for them. Before we knew it, we were semen agents and had a business going. At the time in England everyone was into diversification. The positioning of my farm meant that farm shop and B&B type activities were not an option, so I decided to take the semen business further.

18 – Semen Sales graphs
As you can see from these graphs turnover and volume of semen has increased steadily ever since. The vast majority of my customers tend to be pedigree breeders. Looking for a quality product and always a new bloodline. I regularly get good feedback from my customers. 

19 – Rocky
The plus side to this for me is that I get to come to Ireland and look round your farms and AI stations, something I love doing.  You are very lucky to have so many individual AI companies to choose from. This is very good for competition, which is something we lack in the UK. 

20 – Rocky Blup
A trip to Munster yielded one of my star finds, Rocky, ROX. Currently one of the top limousin bulls in the UK. He has an exceptional set of British BLUP figures, with a very high beef index in the top 1%.      As you can see here, our BLUP differs slightly from yours. 

21 – Limousin Data
2007 saw Rocky become the limousin sire of the most pedigree calves registered in that year. I feel that this is largely to do with the price that I sell the semen at, and his uniformity of type, breeding what the market is looking for, well muscled cattle.

22 – Semen Catalogue
We have our own individual way of marketing our semen. We produce an in house publication, so we can keep it up to date with the latest information from both UK and Ireland.

23 – Web Page
We also run a very active magazine style web site. The feed back from this has been exceptional, with a large number of regular hits, and semen, embryos, and cattle sold to people we have never met in person. 

24 – Rocky son
All this has helped our customers to achieve a great deal of success. One of the latest is this Rocky son, selling for 22,000gns at Carlisle in 2008. From semen  purchased at only £15 per straw. 

25 – Large Customers
Other customers have achieved many good prices and Championships in Perth and Carlisle, with Rocky and New calves being particularly sought after. 

26 – Other Customers
There are not many commercial farmers in the UK that use AI, but I am lucky to have a few customers who have used AI with great success. 

27 – Smaller Customers
I get a great buzz out of helping the little boys. When a customer phones me up to say he has just won Caithness Show that he has been trying to win all his life, because of Rocky, it is great.

28 – Genetics – Irish Percentage
RIGHT BACK TO MY HERD

As you can see from this pie chart, more than two thirds of my herd now has Irish blood in it. Around half of my breeding cows are Irish Sired.

29 – Stock bulls
I don't just use AI on my farm. In 2002 with a friend I purchased Heathvale Sidney from Carrick upon Shannon. This Hermes son was subsequently used in five pedigree herds in the UK. 

30 – Tele
I have just recently sold my senior herd sire to a farmer from Cumbria. This being a British born bull sired by Doonally Prince. This successful bull has bred many fatstock champions for me 

31 – Brocky
My limousin herd sire was also half Irish being a son of Rocky. Like the previous bulls, he has since been sold on to another breeder.

32 – Cruiserweight
SO WHAT HAVE I GOT AT THE MOMENT

I have decided to keep a home bred bull this year as my new charolais herd sire. Rumsden Cruiserweight is a Roundhill Rocky son out of a Doonally Olmeto cow, thus ¾ Irish genetics. We showed him three times in 2008, achieving three first prizes, one charolais championship, two Reserve Championships and two Reserve Interbreed Championships, with most judges commenting upon his abundance of style.

33 – Charolais Females
Again with my Irish bred cattle, I have found the Charolais females very easily sold, with the show ring being a great shop window. 

34 – Ultra
In 2004 I sold Rumsden Ultra, another Doonally Olmeto daughter, who subsequently went on to be female Interbreed Champion at South of England Show in 2005. Richard has recently flushed this cow several times, including a flush to Blakestown Trustee, and she has also produced a very good heifer sired by Dromiskin Viceroy.

35 – Gibbons
I have also sold a lot of Doonally New daughters as these have been very much in demand by breeders seeking consistency. This slide shows Martin Gibbons' three New daughters. Martin was a complete novice to farming when he came to purchase his foundation stock from Rumsden.

36 – Rumsden Lims
I have recently dispersed my small limousin herd to long term UK breeder who was very impressed with the temperament, milking ability and muscling that I had achieved with the use of Irish bulls.

37 – Bruno
My few limousin bulls also did well for me. This one, Bruno, by Rocky, was Male Champion at Heathfield Show in 2007. The natural muscling of Rocky seems to suit as a first cross with the growier British cow.

38 – Irish Bulls
I am always looking to add new bulls to my portfolio. The process of visiting AI stations and other breeders is on going, and I believe that you are always learning when you are looking at cattle and other farmers' management systems. 

39 – New Irish Bulls
I would recommend anyone to go and visit the AI companies in Ireland. They are run by top people with their fingers on the pulse of the Irish beef industry. Because of the competition between AI companies in Ireland there are a lot bulls of all breeds to be seen. The use of BLUPS as a tool is an important one, but don't forget to use your eyes. 

40 – Andraemon
I am also looking for individuals that have top quality genetics that I can market in the UK. I feel that some of the best beef genetics in the world are in this country and I am always looking for the next New or Rocky. 

41 – Mission Statement
To round up, a month ago I had a visit to my farm from three French men. They had been touring the UK looking at charolais herds. After they had completed their inspection of my herd I quizzed them about what they thought of the British Charolais cattle. I found their answer very interesting. They said there were two types of Charolais Breeders in France and the UK. The ones breeding big, tall show cattle, and the ones producing what the market demands. With that in mind, I have decided to adopt this mission statement

TO BREED A MEDIUM SIZED EASY FLESHED COW CAPABLE OF REARING A QUALITY CALF EVERY YEAR FROM A LOW INPUT SYSTEM.

I think that is what I have been doing since I have been using Irish genetics.

That concludes my presentation. I would like to thank the organising committee for inviting me to speak here today, and will now open the floor to questions.
